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HSI Account Marketing Tool

This Does NOT Substitute for a Submission
Agency:      





Producer:      
Phone #:      





Email:      
Eff Date:      

Quote By Date:      

LOB:     
Insured’s Name:      
Address:      
Description Of Operations:      
Expiring Info

Carrier:      


Premium:      

Target Premium:      
Three Year Loss Info

Number of Losses:      
Total Amount of Losses:      
Brief Description of Losses Over $10,000:      
Exposure/Limits

Gross Receipts:      

Payroll:      

TIV:      
Number of Locations:      
Scheduled Equipment:      
Leased/Rented: To Others  FORMDROPDOWN 


 From Others  FORMDROPDOWN 

Number of Autos:      
Auto Limits:      
GL Limits:       Excess Limits:      
Additional Information
Who is the incumbent agent?      
Why is the risk going to market?      
What other agents/wholesalers/carriers are in play?      
Is our agent going direct to the incumbent carrier?  FORMDROPDOWN 

Is the incumbent carrier offering renewal?  FORMDROPDOWN 

Is no, why not?      
Will our agent get last look?     
What is needed to win the account?      
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Send Submissions To: submissions@heartlandspecialty.com 
